
 

Larry  Myles  Reports:  A  Tale  of  Two  Companies  

September,  2008  

Working  to  Succeed…  

The  Taking  of  OneMove  –  Econveyance™  

Last  week  a  subscr iber  asked   i f  my  cr iter ia   for  select ing  a   jun ior  explorat ion  company  could  
be  successfu l ly  appl ied   to  companies   in   the   jun ior  business  and  profess ional  serv ices  sector.  
He  was  of  course,  referr ing   to  a  report   I  had  written  ear l ier   in  the  year:  

“For  more  years   than   I  care  to   remember,   I  have  been  asked  by  new   investors  exact ly   ‘how’   I  
se lect  one   jun ior  explorat ion  company  over  another .  

For  me  the  answer   to   that  quest ion  was  based  on   three   fundamentals  –  a  strong    
and  exper ienced  board  of  directors ,  a  property  of  merit  and  a  prudent  amount  of  money   in  
the  bank .  An  easy   formula  –  and  coupled  with   invest ing  only   in  North  America,  a  pretty  safe  
bet   f rom  my  point  of  view.  But  as  more  and  more   investment  opportunit ies  presented  
themselves   far  beyond   the  borders  of  my  comfort  zone,   I  had   to  add  another    
ingredient   to  the  mix  –  CRA   (Country  Risk  Analys is) .”    

The  answer  of  course   i s  yes!  Or  at   least   i t   i s   in  the  case  of  OneMove  Technolog ies   Inc .  
(TSX.V:  OM).    52  week  trading  range:  $0.04   ‐  $0.37.  And  yes,   I  am  referr ing  to  a   jun ior  tech  
stock,  because   i t   i s  al l  about   t iming  and  opportunity .    

As  most  penny  market   investors  know,  2008  has  been  abominable;  poss ib ly   the  worst  year   in  
the   last   f ive.  This  summer  has  been  part icu lar ly  unrewarding,  especia l ly   for  those  of  us  who  
invest   in  the   junior  resource  market.  Over  the   last   three  months,  my  readers  never  seem  to  
t i re  of  shar ing  their  stor ies  of   lots  of  pain…and  very   l i t t le  gain.  The  steady  erosion  of  share  
pr ices   in  a  stagnant  metals  market,  sta l led  or  cancel led   f inanc ings,  and  players   large  and  
smal l  exit ing   the  market ,  heading   for  the  s idel ines.    

Many  market  analysts ,  news   letter  writers  and  other  pundits  ant ic ipate  the  resource  
markets  wil l  rebound   in  the   last  quarter  of   th is  year .  For  the  record,   I  agree  with   the  
experts .  Yes,  the  resource  sector  wil l   indeed  rebound  and  we  should  al l  enjoy  a  more   l ive ly  
market.  My  only  real  concern   i s   that  th is  ent ire  year  have  brought  us  higher  energy  costs,  a  
r ise   in   food  pr ices ,  a  cont inued  s lump   in  US  housing  and  a  credit  market  cr ises  –  that  may  
mute  and  subdue  performance   f rom   the  resource  sector .   Instead  of  a  rebound,  we  may  
s imply  enjoy  a  smal l  bounce.          

Okay,  so  what   i s  an   investor  to  do?    Clear ly ,  one  opt ion   i s   to   fo l low  the  mass  exodus  of  
junior  resource   investors  who  have  moved   to  the  s idel ines.  A   few  of  my  subscr ibers  have  
indicated  that   they  have  retreated   into  the  safety  of  the  money ‐market   funds.   I  guess  that  
could  be  considered  a  prudent  game  plan;  head   for  a  safe  harbour  during  these  volat i le  
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economic   t imes.  Huddle  safe,  guard   the  dol lars  and  wait  out  th is  period  of  uncertainty   in  the  
resource  sector .  

Personal ly ,  th is  k ind  of  do ‐nothing  strategy  sets  my   teeth  on  edge.   I  have  been   invest ing   in  
the   jun ior  markets   for  over   three  decades  and  huddl ing  on   the  s idel ines  during  a  tough  
market   ‐  or   in   th is  case,  a  stagnant  market  goes  against   the  gra in .  You  cannot  make  much  
money  huddl ing .   I t   i s   t ime   for  a   ‘work ing   to  succeed’  strategy.      

 “Working  to  Succeed’  or  s imply…Shift ing  Gears  

Gener ic  header  as ide,  working   to  succeed   translates   into  a  basic  two ‐pronged  attack  on   the  
market.  The   in i t ia l  phase   I  have  already  put   into  act ion  –  remain ing   in  my  comfort  zone  and  
scouring   the  resource  sector  and  coming  away  with  a  handful  of  share  purchases  at  bargain  
pr ices .  Phase  two  required  some  work  –  prowl ing  the  other  sectors   in  the  hopes  of   f inding  a  
strong  pulse.    

This   i s  where   I  am  happy   I  have  a  constant  exchange  of   information  and   ideas  with  my  
readers .  When   I  was  asked  “ i f  my  cr i ter ia   for  select ing  a   jun ior  explorat ion  company  could  
be  successfu l ly  appl ied   to  companies   in   the   jun ior  business  and  profess ional  serv ices  
sector”,   I  answered   in  the  aff i rmative,  but  also  had   the  wit  to  ask  what  company  he  was  
referr ing  to.    

His  answer  returned  me  to  a  sector  of  the  market  that   I  have  not  revis i ted  s ince   I  had  hair .  
After  a  many  hours  spent   in  research   I  came  away  with  what   I   feel   i s  one  of   those   ‘ soon  to  
be  discovered  companies ’ ,   ‘d iamond   in   the  rough  companies ’   (or  select  your  own   favour ite,  
but  much  hackneyed  1990’s  phrase) .  What  matters   i s  that  after  more  than  a  decade  away,   I  
have  stumbled  upon  a   jun ior  high  tech  company   that   ( imo)   i s  within  spitt ing  distance  of  
being   taken  over  by  an   industry  giant.  When   i t  comes   to  OneMove  Technologies   Inc .   (TSX.V:  
OM),  the  t iming   i s  r ight  and   the  opportunity   i s  r ight   in   f ront  of  us.    

“OneMove  Technologies   Inc.   is….dinner”  

In   th is   ta le  of   two  companies,   I   intend   to  present  a  case  that  wil l  result   in   the   takeover  of  
OneMove,  current ly   trading  at  $0.08  by  
Teranet   (TSX.TF.UN)  current ly   trading  at  $9.75.  

“OneMove  Technologies   Inc.  has  a   lock  on  the  
platform”  

In  a  nutshel l ,  OneMove  owns   the  technology  
that  would  great ly  benef i t  Teranet.  But  rather  
than  get  ahead  of  myself ,   let  us   look  at   the  
evidence.    

OneMove  Technologies  Company  Profi le    

OneMove   Technolog ies   Inc .   (TSX ‐V:   OM)   offers  
a   leading   real   estate   transact ion   platform.    
Through   the   consol idat ion   of   data,   OneMove’s  
proprietary   web ‐based   conveyanc ing   software  
solut ion,   econveyanceTM,   fac i l i tates   eff ic ient  
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communicat ion  between   al l  part ies   involved   in   the  process  of  buying   and   sel l ing   real  estate  
in   Brit ish   Columbia,   Canada.     Econveyance   l inks   lawyers ,   lenders,   insurance   companies,  
buyers   and   sel lers,   offer ing   a   secure   and   eff ic ient   means   to   seamless ly   complete   and  
monitor   real   estate   purchase   and   sa le   transact ions   onl ine.  With   al l   the  documents   in  place,  
a  real  estate  transact ion  could  be  successful ly  concluded  within  15  minutes .    

OneMove’s  Goal    

To  be  the  end ‐ to ‐end  solut ion  provider  of  choice   for  al l  of  those   involved   in   the  process  of  
buying  or  se l l ing  real  estate.    

OneMove   is  committed  to:    

•  Creat ing  a  unique  serv ice  by  using  advanced   technology  and  bui ld ing  strategic  
partnerships  
   

•  Reducing  t ime  to  complet ion  of  a  real  estate   transact ion    

OneMove   offers   a   straight   forward   plan   and   real ist ic   goals .   The   Company   has   been   in   the  
f ie ld   for   s ix   years  and   their  product  works .  First  off ,   their   software   i s  proprietary  –   in  other  
words,   they   have   a   dynamite   property!   And   remember…   a   real   estate   transact ion   could   be  
successful ly   concluded  within   15  minutes .   (Note   th is   important   point  when  we  move   on   to  
how  Teranet  attempts  to  expla in  how  their  vers ion  of  service  works.)    

For  those  of  us  who  enjoy  an   involvement  with  resource  companies   in  Brit ish  Columbia,  
doing  business  over  the   internet   i s  nothing  new  –  publ ic ly   traded  companies  submit  their  
f i l ings  electronica l ly .  As  wel l ,  BC  has  replaced   i t s  tradit ional  c la im  staking  method  with  an  
internet  based  system.  No   longer  do  prospectors  need  to  drive  stakes   into  the  ground   to  
mark  their  c la ims,  nor  do  they  have   to  vis i t  a  provincia l  Mineral  Tit les  off ice  to  reg ister  
their  c la ims  –  stak ing  propert ies   i s  as  s imple  as   logging  on  to   the   internet .    

I  suppose   i t   i s  also   important   to  mention   that  whether   i t   i s  a  publ ic ly  traded  company,  or  a  
f ree  miner  stak ing  a  c la im  –   f i l ing  electronical ly   i s  now  mandatory.  This  wil l  soon  be  the  
case   for  al l  real  estate  transact ions  within   the  province  of  BC.    

Land  Tit le  and  Survey  Authority  of  B.C.  states  that  electronic   f i l ing  of  completed  
conveyance  documents  wil l  be  mandatory  by  2011 .    

For  those  of  you  who   l ive  outs ide   the  borders  of  Brit ish  Columbia,  some  background  
informat ion  on  BC’s  thr iv ing  real  estate  market:  

•  800,000  resident ia l  real  estate   transact ions  conducted  annual ly  
•  Past  transfers  of   informat ion  between  serv ice  providers  and  consumers   inef f ic ient  
•  Market  driven   in i t iat ive   toward  paper less  transact ions  
•  Electronic   f i l ing  of  completed  conveyance  documents  MANDATORY  by  2011  
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So   far ,  so  good.  But  perhaps  you  are  asking   the  same  quest ion   I  did  when   I  started  my  due  
di l igence  –  where’s   the  blue  sky?  My   f i rst   thought  was   ( imo)  the  obvious  –  Canada  wide  
f ranchise  opportunit ies   for  OneMove  Technologies   Inc .  After  al l ,  their  market  share   in  
Brit ish  Columbia  has  grown   f rom  300  monthly  transact ions  s ix  years  ago  when   they  started  
to  current ly  6,000   transact ions  per  month.  And  what  works   in  Brit ish  Columbia  should  be  a  
natura l   in   the  province  of  Alberta  –  and  al l  points  east .    

However,   i t  took  a   l i t t le  more  digg ing  before   I   locked  on   to  Teranet   (TSX.TF.UN)  current ly  
trading  at  $9.75.  Vis i t ing   the  Teranet  website,   I  discovered:    

Teranet  offers  e ‐serv ices   to   the   legal ,   real  estate,  government,   f inancia l  and  healthcare  
markets .  Combining  our   focus  on  customer  needs  with   technica l  sophist icat ion  and  
operat ional  s impl ic i ty ,  our  comprehens ive  products  and  serv ices   inc lude  property  
in format ion,  t ransact ion  management,  col latera l   r isk  management,  geospat ia l   informat ion,  
workf low  software  and  enterpr ise  so lut ions .    

And  according  to  Chris  Valent ine   (D irector  of  Corporate  Development) ,  ut i l i zes  s imi lar  
software   to  OneMove   for  onl ine  property   informat ion  and  registrat ion   in  the  province  of  
Ontar io.  According   to  Valent ine,  “We  operate   the  Land  Registry  Off ice  on  behalf  of   the  
government  of  Ontar io,   inc luding  reg ister ing  and  searching  propert ies ,  and  writs  of  
execut ion.”  

Valent ine  goes  on   to  say   (and  th is   i s   important)…”When  one  references  our  system,   i t ’ s  a  
series  of  systems  depending  on  who  you  are.   I f  you’re  a  real  estate  agent,  you  use  one  
system ,   i f  you’re  a   lawyer  you  use  a  different  piece  of  software   that  we  provide.”  

Valent ine  readi ly  admits  that  unl ike  OneMove,   the  Teranet  system  does  not  encompass  one  
software  platform  and  “there  are  dif ferent  appl icat ions   for  dif ferent  profess ionals.”    

As  wel l ,   i t  appears  that  90,000  professionals  that  Teranet  serves  cannot  communicate  with  
each  other  through  their  platforms,  but  “that  would  be   the  direct ion  that  we’re  going  as  an  
organizat ion.”    

Okay,   let  us  go  back  and  track  some  more  OneMove   informat ion  and  compare.  OneMove,   in  
order   to  get   i t s   land   t i t le   in format ion,  has  an  exc lus ive  re lat ionship  with  BC  Onl ine,  a  
government ‐run  web  porta l   that  has  access  to   land   t i t le  searches  and   land   t i t le  reg istrat ion  
f i l ing.   In  turn,  BC  Onl ine   i s   l icensed  to  Access  BC,  a  subsid iary  of  MacDonald,  Dettwi ler  and  
Associates  Ltd. ,   f rom  which  OneMove  accesses  more   than  37,000  reg istered  customers   in  
the  BC  Onl ine  database.    

Al len  Crawshaw  of  Access  BC  says  “OneMove’s  proprietary  software   i s  a  document  
management  system  that   looks  after  al l   the   technical  aspects  of   land  conveyance.”  
Crawshaw  adds,  “The  OneMove  system  saves  an  enormous  amount  of  t ime…reduces  error   in  
that  people  aren’t  rekeying   informat ion,  and  also  boosts  the  number  of   transact ions   that  
can  be  completed.”  

Here   i s  a   f ina l  quote   from  Teranet’s  Chris  Valent ine,  “Our  next  go ‐around   i s  rea l ly  not  so  
much  bui ld ing  an  appl icat ion   that   t ies   i t  al l   together…it ’s  a  bit  more  powerfu l   in  our  mind  
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not  to  try  and  change  everybody’s  behaviour,  but  rather  del iver  the  value  r ight   in  their  
appl icat ion .”  

So  how   i t  appears  to  me,  both  Teranet  and  OneMove  Technologies   Inc .  have  been  able   to  
offer  solut ions   in  cutt ing  down  the  paperwork   involved   in  conc luding  a  real  estate  
transact ion.    

But   f rom  where   I  s i t ,   i t  appears   to  me  that  OneMove’s  system  offers  “a  real  estate  
transact ion  could  be  successful ly  concluded  within  15  minutes . ”  Whereas  Teranet   i s  st i l l  
looking   to….“del iver  the  value  r ight   in  their  appl icat ion .”  

When   I   in i t ia l ly   looked  at  OneMove,  my  thoughts  were   focused  on   ‘n ice  reg ional  company  
that  with  some  hard  work  and  t ime  might  be  able  to   f ranchise  out   f rom  Brit ish  Columbia  to  
al l  points  east . ’  And  who   i s   to  say   f ranchised  expansion   i s  not   in   the  cards.  But   I  don’t   th ink  
so.  OneMove’s  proprietary  software   i s   ( imo)  a   ‘must ‐have’  product .  

My   f ina l  piece  of  evidence  comes  direct ly   f rom  market  trades.  Over   the   last   few  trading  
days,  OneMove  Technologies   Inc ,  has  traded  over   f ive  mil l ion  shares  on  very   l i t t le  news.  As  
wel l ,  Teranet  had  to  put  out  a  re lease  c la iming  the  Company  did  not  rea l ly  have  any   idea  
why   their  volume  had  sp iked.   In  my  opin ion,  something   i s  brewing…and   I ’m  bett ing   i t  wil l  be  
Teranet   tak ing  over  OneMove  Technologies   Inc .    

For  more   informat ion,  contact:  

OneMove  Technologies   Inc  
 
Mart in   Johnson  
Pres ident  &  CEO  
Suite  1080   ‐  1140  West  Pender  Street  
Vancouver,  BC    V6E  4G1  
Canada  
 
Tel :   (604)  662.8207  x  116  
Fax:   (604)  647.2215  
Emai l :  Martin. Johnson@onemovetech.com  

 

 Larry  Myles  
http://www.larrymylesreports .com  

"We  can  evade  real ity,  but  we  cannot  evade  the  consequences  of  evading  real i ty ."  
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